
Case A

Stable returns

Low risk

Predictable, steady 
growth

Case B

Variable returns

Higher risk

High growth potential



The Competitive Edge
How data finds the opportunity and emotion 
wins the attention

Two B2B campaigns. Two different contexts. 
One common truth.



2025: A perfect storm for entrepreneurs

Fiscal pressure & 
regulatory changes

Record deficit (~8% of 
GDP)

Declining economic 
outlook



What entrepreneurs really need

*UNLOCK & Start-up.ro Mental Health Research – Entrepreneurs Worries, Nov 2024

Financial security
Growth

Access to financing
High tax pressure



Being an entrepreneur in 2025 was not 
easy



And when things are not easy… people look for a 
partner.



Meet one of them

Andreea Bădală
Fondatoare Murmur

Challenge: Scaling her 
production and presence



IAR CAND NU E UȘOR
ROMÂNII CAUTĂ UN PARTENER DE ÎNCREDERE

Support is only credible when it’s practical.
In difficult times, optimism is not enough

“Stick to your plan. You will succeed.”





6 entrepreneurs. 6 real stories



People didn’t just watch. They stayed.
95% watched 100% of the video.
1,8 million views



Emotion drove business results

+36% new clients in 2025

Content worked because it felt real, not because it was 
pushed.



2026 | SMEs & corporates 
(Turnover > 1 Million EUR )

Growth under pressure 
Scaling decisions 

Need: control & real partnership 

2025 | Micro businesses 
(Turnover < 1 Million EUR)

Survival mode 
High uncertainty 

Need: confidence to keep going

Data changed the audience

Same category. Different mindset. Different 
expectations.



Whose attention are we trying to capture?

What he expects from a bank

Ø Speed 
Ø Simplicity 
Ø Real support 

The entrepreneur mindset

Ø Self-reliant 
Ø Feels alone 
Ø Doesn’t trust the system



For bigger businesses… emotion is not enough



Click to play
Click to play







What that actually 
means

Ø 100% online letter of 
guarantees 

Ø financial health analysis 
Ø real-time control of the 

business



Media deliveres reach. Relevance creates 
momentum.

7 millio
n views

12 million views

15 million views

22 million views



The Competitive Edge in B2B

1. Data finds the opportunity
2. Emotion wins the attention
3. Proof builds the decision


